
Simon Ainley CFP, founding partner of 
Holland Hahn & Wills of Surrey, tries to 
fit in exercise early in the day before 
busy days with clients but can’t beat 
his son for early weekend starts 
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Monday
We leave the house at 7.30 am once our 
nanny has arrived.  I take Caroline, my 
wife, to the station. She is a paediatrician 
and commutes to St Thomas’s four days 
a week. My commute is shorter, six miles 
by car or cycle depending on my day 
ahead.

I try to get to the gym before work a 
few times each week. I know I am more 
productive and more bearable to work 
with once I have exercised. But no time 
today - I arrive at the office at 8 am.

I have my morning meeting with 
business partner Jason and our 
paraplanner Gerald. We identify and 
prioritise the work for the week.

In the afternoon, a meeting with a 
recently retired couple who want advice 
on their future. They have a selection of 
high cost, unsuitable investments (all 
UK equities) and a selection of deposit 
accounts. We discuss low cost, well-
diversified, passive investment strategies 
and using liquidity funds to plan their 
future. I collect Caroline from the station 
on the way home. We chat and play with 
the kids and read to them before their 
bed-time. That leaves us time to chat 
over dinner.

Tuesday
I work from home until 11 am. I need 
a couple of hours without disturbances 
to finish off a Powerpoint Presentation I 
have been working on. 

We want to present to small groups 
and take them through the investment 
process in about 30 minutes. It covers 
the basics behind asset allocation, 
correlation, modern portfolio theory, 
the ‘active vs passive’ debate and the 
high costs of trading equities. We need 
to tread that fine line between being 
informative and not bombarding them 
with too many facts!

At the office I read and make 
alterations to two reports that Gerald 

has prepared and book a couple of new 
appointments with prospective clients.

Wednesday
All of Wednesday morning is taken up 
with our monthly meeting with our 
business adviser Hugh. We discuss recent 
changes and updates to our website and 
our new brochure.

Jason and I run through the investment 
presentation and make appropriate 
changes. Hugh who has been the driving 
force to help us take our message to 
larger groups of people.  I have a 2 pm 
meeting in central London with a private 
client solicitor of a medium/large law 
firm. We start discussing their clients and 
trusts still managed by stockbrokers and 
end up chatting about the charges on her 
own pension scheme.

Thursday
I drive to the south coast via the New 
Forest to see a client. It’s a beautiful day 
and I enjoy the peace and quiet of being 
in the car on my own.

My client is recently widowed. She 
has sold the family firm and wants to 
plan for the future. We have a meeting 
booked with her grown children in two 
weeks. This meeting is to find out what 
she really wants, it’s the first time she has 
had to make financial decisions on her 
own and not surprisingly she is finding it 
difficult to weigh up her own needs with 
that of her family. I get back to the office 
at 3 pm. It feels as though I cram a day’s 
work into just a few hours, emails, calls, 
letters and home.

Friday 
I cycle to the gym for a 40-minute swim. 
Once showered, the office is just a short 
distance where I keep a selection of suits. 

We have our quarterly partners 
meeting, attended by the three partners, 
Jason, Chris and myself. Chris is also MD 
of Chameleon Independent Mortgages. 

These meetings are important as we 
work from different offices. Frances, our 
office manager takes minutes.

I start preparing for a client review 
meeting at 2pm. Our client has Power 
of Attorney for her disabled sister. We 
discuss fund performance, which, under 
the circumstances, is quite satisfying. The 
portfolio had previously been managed 
by the Private Client department of a high 
street bank. Because of CGT liabilities we 
transferred the entire portfolio ‘in specie’ 
and have been trading out of time using 
her CGT allowance. The large losses in 
financial markets will, at least speed up 
the process! I cycle home via a lap of 
Richmond Park happy in the knowledge 
that the week is over and a glass or two 
of red wine will be waiting for me.

Saturday & Sunday
Saturday and trying to persuade my 
three-year-old son George it was not 
‘morning time’ at 5.30am was hopeless 
but worth the try. I give up and get up 
at 6am. Early last year I was training for 
triathlons. I would get up early and train 
before breakfast so we could have the rest 
of the day together. The season is now 
over so I settle for a leisurely breakfast.

At 9 am we visit a local farmers’ 
market to buy some good food for the 
weekend, we also stop by a local park to 
‘exercise’ the kids. I cook most evenings, 
apart from exercise it is my main hobby. 
On Saturday evening we slow roast the 
belly of pork we bought at the market 
with some red cabbage and once the kids 
are asleep we sit down to a DVD.

On Sunday after helping Kathryn, 
my six-year-old daughter, with her 
homework, my cousin and his kids come 
over for Sunday lunch. Afterward, the 
kids all run around the garden as we 
adults chat, we’re very lucky the weather 
is fantastic.  Everyone goes out for a long 
walk before having a quick drink at our 
village pub.

Exercising
the mind

“I know I 
am more 
productive 
and more 
bearable to 
work with 
once I have 
exercised!”
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